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Introduction

Dealer sales are considered sales that take place solely at the retail level. Dealers cannot sell to other Dealers as this is the endeavor of Master Distributors and Marketing Distributors and there is no profit to be made Dealer to Dealer as preferred pricing levels are on equal par.
What Dealer’s Need to Know about Safety Sentry

The product will not allow your hitch to become disengaged for any reason during regular towing applications. 
Safety Sentry can “Saves Lives, Prevent Accidents, and Protect Personal Property”.
Will not allow detachment from towing vehicle even in event of primary “coupling device” failure.
Will eliminate loss of control if failure of primary coupler by not allowing “safety chains” to be part of the equation.
Will protect Public “preventing accidents of runaway trailers” keeping coupler seated to the trailer ball. Professor Ralph L. Barnett
Primary couplers “failure” have been proven by the amount of Accidents, Fatalities and Property Damage justified in the amount of accidents locally & nationally. Federal Highway Administration
No modification to existing trailer coupler or towing vehicle is required.
Preferred Pricing Levels

Dealers work toward Retail sales end-user sales. In recognition of outstanding Dealers here in America, JTS has introduced a long-term Dealership Rebate Program promotion.
JTS Dealer Member Signup
JTS Dealer minimum online startup cost is $3,000.00. Sales are generally generated online and deliverable through Safety Sentry, Inc. in ten working days. 
Samples of product can be provided to a perspective Dealer at no cost, but requires the Dealer to sign a JTS Dealer Invoice that details the date, quantity, sample models received and their State Sales Tax ID.
JTS requires new Dealer member to sign a standard contract as part of business practice, legal requirements and to provide operational guidelines. The contract term is for one year and is renewable should both parties agree to an extension. Rights are observed for additions and changes in a renewal.
Please refer to the JTS Dealership Agreement Signup.

Safety Sentry, Inc. requires new Dealer members to fill out and fax or e-mail the Safety Sentry, Inc. Distributor/Dealer Receipt for Online Store Member account setup, sales access and tracking.
Dealership Rebate Program
Only offered to Dealers, JTS is providing a long term promotional opportunity to grant volume sales Dealer’s rebates on volume sales of the Safety Sentry models SS200, SS300, SS350HD and SS350 HD Bull-dog line of products. Using the following formula, qualifying volume sales performance paying quarterly can provide a Dealer with up to 10% additional income as shown below:
125 product units sold-2% rebate

230 product units sold-4% rebate

375 product units sold-6% rebate

475 product units sold-8% rebate

  575 product units sold-10% rebate

In order for product sales to qualify for the Dealership Rebate Program, product sales must go through the Safety Sentry, Inc. Online Store. All sales must be paid in-full to qualify toward the Rebate Program.
JTS, In partnership with the manufacturer (Safety Sentry, Inc.) provides Dealers with Online Store accounts. Safety Sentry, Inc. provides the necessary Dealer access in the form of Logon credentials and instructions in order that Dealer be enabled to generate and track Online Store sales. 

Should a Dealer elect to sign-up for the Dealership Rebate Program, they can use their Online Store account to establish motivational sales goals and forecast rebate payments.
Territories and Clientele Protection

Currently there are no sales territories. Sales are open to Dealers around-the-world. Safety Sentry, Inc. does; however, reserve the right to impose same. In the event territories become mandated, Safety Sentry, Inc. agrees to allow established clientele to be retained by the Dealer as per the Dealer’s signed contract agreement.
Insurance

Dealer will agree to maintain sufficient insurance under Worker’s Compensation, comprehensive General Liability insurance including Property Damage insurance, in amounts sufficient to cover potential claims against Dealer.

Dealer Preferred Pricing Levels

Safety Sentry, Inc, working through the Master Distributor, establishes all product pricing levels. Current product pricing is set forth in Dealer and Retail Price Schedules dated February 17, 2010. All prices are subject to change as per Safety Sentry, Inc. upon written 30 days notice. 
Quotas

Currently there are no purchase or sales quotas for Dealers after the initial purchase; although; Safety Sentry, Inc. reserves the right to impose same as per the Dealer’s signed contract agreement.
Tax Exempt and Tax Entailed Dealer Sales Opportunities
Tax exempt Dealer sales opportunities can include municipalities, Departments of Transportation, County’s & churches and other not-for-profit entities for non-resale use.
All sales to tax exempt entities require that the sales representative obtain a customer tax exempt certificate number for company State and Federal tax filings for proof of tax exempt status.
Tax entailed sales opportunities can be indicative of self-owned retail storefronts and outlets, one or more, including subsidiary retail storefronts and outlets.
Other tax entailed Dealer sales opportunities can include strictly end-user sales to manufacturers, assembly plants, contractors and other non-resale entities.
Safety Sentry Markets Listings
Tax Exempt Dealer End Sales Opportunities

City, County, State & Federal Entities to include:
(Not for individual resale, strictly Safety Sentry product end-user sales).
Ambulatory services vehicles

Aviation Department transport and tarmac vehicles

Department of Engineering fleet and Inspector vehicles

Facilities Management fleet and Inspector vehicles

Fire Departments fleet and Inspector vehicles, Fire Marshall’s and PIO’s
Independent School Districts buses, fleet vehicles and Vans

Infrastructure Division fleet and Inspector vehicles

Lighting Division fleet and Inspector vehicles

Parks & Wildlife fleet, Inspector and Surveyor vehicles

Police Departments fleet, Inspector, Detective and PIO vehicles
Public Works Department fleet vehicles & Inspectors
Railroad Commission fleet and Inspector vehicles

Railroad Maintainer fleet vehicles

Signs & Markings Division fleet and Inspector vehicles

Streets Department fleet and Inspector vehicles
Traffic Services Division fleet and Inspector vehicles

Transportation Public Works Department fleet, Engineer and Inspector vehicles

Water Department fleet and Inspector vehicles
& more…
Tax Entailed Dealer End Sales Opportunities

Private Entities to include:
(Not for individual resale, strictly Safety Sentry product end-user sales or when included only as an integrated component of manufacture or pre-assembly (i.e. complete trailer, etc.).
Assemblers, including custom-Boats, Bus, Farm, Ranch, RV, Tractor, Trailer and Vehicular

Boat Dealers
Boar Rental Companies
Bus Rental Companies
Car, SUV, Truck & Van Dealerships

Car Rental Agency

Contractor fleet vehicles
Commercial Equipment Rental Companies
Equipment Rental Agencies

Farm & Ranch Equipment Dealerships including ATV and Mule
Farm & Ranch Rental Companies including ATV and Mule
Manufacturers, including Custom-Boats, Bus, Farm, Ranch, RV, Tractor, Trailer & Vehicular
Recreational Equipment Manufacturers-ATV, Motorcycle & Mule 

Other Vehicular Rental Agencies

& more…
